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The home buying process — a brief,
step-by-step overview

If you're like most people, buying a home represents your single biggest
investment — and debt. As such, the home buying process can b
of the most exciting, but sometimes also stressful, exp
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Once you’ve answered these questions, even tentatively, you'llbe ina
better position to research your housing and mortgaging ppti ons
well as create an action plan and timelines for moving
may want to do this yourself, but you may als
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The benefits of pre-qualification include:

= You'l have information about what you can afford and be
able to plan accordingly
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when you make an offer or

» Lenders can

~Among oth
ust-haves” and
and define yo
Sea h W ‘ KS 3

Thiats \ere are a fewirecent f@ets abad
4|#ghtp your experience in perspective:

Al
Th ical ers

81 iew real estate agents
se

e search pr 3S tha

for 4
eful |
s -

*National Association of REALTORS®, ile of Bu d Sel 2010 , . —
& RS ' il ' |

-

se t’nternet to se

hes for 12 weeks an

www.BrooklynRealProperty.com/ ww | STEP-BY-STEP SERIES
\



HOME BUYER’S [ GUIDE

There are many benefits to starting the search process at a real estate
website like REALTOR.com®, the world’s most extensive source

property information. You can view many homes and thei
video tours and access neighborhood infc

However, it's also important to
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Successive counter-offers, with deadlines for responding and meeting
conditions, will be exchanged between you and the seller unti

mutually-satisfactory pending agreement is reache
negotiations breakdown.

Negotiations can involve m
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7. Close The Deal
If you’ve efficiently taken care of everything connected with purchasing
your new home, the experience of taking ownership will be a positive
joy with no surprises. Key steps to the closing, also referred to as the
“escrow” or “settlement”, include;

= Getting a Title Search — an historical review of a
documents relating to ownership of the
that there are no claims again

also necessary top
contain err
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A Home Buyer’s Glossary

When buying a home, it's important to understand sc
the key concepts and terms. Throughout the
process, your REALTOR®will be a
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Assessed Value — The value placed on ahome by m
assessors for the purposes of determining

Closing — The final steps e transfer of property
ownership. On g Date, as specified by the sales
agreer vects and signs all the do
and the final dis
he Settlen

anteed b v'_
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mortgages, by gross monthly income.
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Down Payment — The money paid by the buyer tc
lender at the time of the closing. The ama
difference between the sales price

Requirements vary b
less than 20%
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Home Inspection — Professional inspection of a hon
for by the buyer, to evaluate the qualit
plumbing, heating, wiring, applianc

Homeowner’s In e — A policy that protects you and
the lenc od, a liability such as visitor inju

al property. i

on

i
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a buyer qualifies for a mortgage of a specific amount. It also shows a
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Principal — The amount of money borrowed from &
buy a home, or the amount of the loan tha
repaid. Does not include the intere

Purchase O iled, written document which makes
an offe perty, and which may be am
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To buy or not to buy — considerations for
first-time home buyers in this market

Buying your first home is a major step. There’s a lot yo

need to know to make the right decisions — ar

einthis

making the wrong ones. And that's
current buyers’ marke
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However, financial advisors —not to mention homeowners
themselves — say there are far more advantages to ow

= Historically, it has trended tha Ilose
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You might be surprised to know that there are many rente
who financially qualify to own their own homes, but do
realize it. Are you in this category? shame if yo
wanted to own your own hc g
particularly i
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again, you may
qualify to buy and
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The loan process — financing your o
home purchase

Unless you’re one of the rare few able to pay cash for your
home, central to buying is finding the right lender and
mortgage product. There are many different kinds of lending
institutions, offering a wide range of loans and special

programs. In fact, you should dilige search your

options and shop around fo ith as much care
as you take when Ic

ortgage that best suits
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Sincerely Examine Your Financial Situation
Together with educating yourself about your loan options, you
should be asking yourself how much mortgage and down
paymentyou can really afford. Ma elf accountable.

What might you be giving

— not just ever
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In shopping for a loan you should consider two main
sources: direct lenders and mortgage brokers. Direct
lenders have the money and make the decisions, but have a
limited number of in-house products to offer. Brokers are
intermediaries who charge a fee, but who can provide you

with loan options from many source can often save

you money overall. In this consultyour

REALTOR®as icial connections.

S
a fixed-rate mortgage with
the life of the loan, or an
e that adjusts up or down,

e —particularly if you lock in at

you against the risk of rising interest )
an also make it easier for you to plan and

ort and long-term expenses. Their down side is that they

ally have higher rates than ARMs at any given time, and by locking

in you run the risk of being trapped at a relatively high rate if interest

rates fall.

Another main consideration with a fixed-rate mortgage is the term. -{: \
Shorter term mortgages, like a 15-year, have lower rates than a 30-year. | 1
The shorter term and lower rate mean that you'll pay less interest

over the life of the loan, although your monthly payments will generally

be higher.
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On the other hand, an adjustable-rate mortgage’s (ARM)
rate is commonly based onthe U.S. Treasury index for a one-
year Treasury bill, although it may also be geared to other
indexes. Generally, lenders add 2-4¢ e index rate to get
their ARM rate. Initiall
by a quarter poi

han the fixed rate

his rate will
peric s” that are specified
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During the application process you'll discuss your different
loan options and programs you qualify for, as well as finalize
the size of your down payment. If you place less than 20%
down, the lender may require

the mortgage to be gu arty such as the
Veterans Ad Housing
AC e insurer (PMI).
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Successfully negotiating the deal

Negotiating the transaction is usually the most complex
aspect of buying a home. At the same time, it's the one

can involve the most creativity. That's why it's i
have an experienced and savvy RE
successfully worked thro

scenarios.

Not Too Eager
it all starts before you even
ee that home you think might be T

ou not give yourself away to the listing
=xcited about your “find”. If anything, ask a few

Stions, maybe take a few notes, and let your REALTOR®do most
of the talking.
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Ideally you're trying to strike a balance by appearing to be &
qualified, motivated buyer while, not appearing
eager. You'll demonstrate that you're
kind sellers look for — at the
particularly if yo

wough the . : cller's
situation ¢

, but you'll

also b d sensitively.
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Look Beyond The Price
While a home’s sale price is generall
negotiations, often sellers
terms of purchase ce
Additiona

tog | terms of purchase in ";':"‘

ng these lines, the ke
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Is It Really THE ONE? If So, Make

Even in a buyers’ market like this one, i
interested in buying the hon
really is THE ON
compra
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Expect great service from your REALTOR®

Many REALTORS®are buyer specialists who focus on helping people
successfully find and buy the homes they’ve always wanted
benefit of using their services is that they hear abo is
they come on the market — in fact, someti

the market. And that's just the fi
they will:

- Educ

ithyo
an also refery
more in-d ep

y N
7 "
y

i ?)‘;

| W
[

'

www.BrooklynRealProperty.com/ w |STEP-BY-STEP SERIES




HOME BUYER’S [GUIDE

= Provide consultation in relation to your written offer to purchase
a home, with all terms approved by you

» Negotiate the best possible price and te
care of all the documentation ©

= Keepyou fully info
transacti
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Home search worksheet

Main Requirements

Pricerange: Lot size:
Area: Square foo
Detached/Attached: Nun

House style(s):
Age of property:
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Home search worksheet

Main Requirements

Pricerange: Lot size:
Area: Square footag
Detached/Attached: Nun

House style(s):
Age of property:
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Home search worksheet

Main Requirements

Pricerange: Lot size:
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